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WHAT’S GOING ON WITH THE MARKET?

I hear this all the time as I walk the Leisure Trail, play golf, and go shopping in Seneca.  Below are some statistics to give you the hard data, but I’d like to say a few words before you get there.

First, we have several market forces still actively influencing the market.  The Wall Street Journal and the New York Times both recently ran articles about how the Federal Reserve thinks home prices are still too high.  They’d like to see them about 15 to 20% lower than they are today.

The Fed’s reasoning is that the banks holding non-performing mortgages need to get these cleared and the best way to do that is to have a fire sale of the properties.  This, undoubtedly, will lead to lowering of real estate prices across the board.  The Fed has hemmed and hawed about doing this but they have finally reached the decision that it is better to have a lot of pain now and get it over than to extend this very soft market.  They believe that once the potential buyers see what they can purchase for the low prices, there will be more real estate sales activity leading to a “normalization” of the market.

Of course this will not happen overnight and it is not such a great thing for the current sellers of property.  Both papers had the headlines (my translation here): “Future Owners in Much Better Shape than Current Ones”.

With that in mind, sellers are going to have to adjust their prices even more to meet the market and get the attention of the buyers.

After some success in the late Spring and early Summer months, real estate sales have slumped dramatically in this Fall (after Labor Day) season, so far.

Here is a summary of the sales of ALL lakefront homes on Lake Keowee since 1/1/10 from the Western Upstate Multiple Listing Service:

	LIST PRICE: 


	SOLD PRICE: 


	DOM: 



	
	   HIGH

LOW

AVERAGE

MEDIAN

TOTAL PRICE

LISTING COUNT

$3,395,000

$219,900

$823,661

$639,000

$58,479,999

71

$3,000,000

$209,000

$721,740

$567,000

$51,243,547

601

3

194

143

 




Wayne is very happy to have been involved with 7 of the 71 sales!

Here is a summary of ALL the lakefront homes currently for sale:

	LIST PRICE: 


	SOLD PRICE: 


	DOM: 



	
	HIGH

LOW

AVERAGE

MEDIAN

TOTAL PRICE

LISTING COUNT

$3,499,000

$120,000

$1,080,962

$798,750

$239,973,695

222

$0

$0

$0

$0

$0

987

3

212

160

 




This shows 2 things:

1. There is a 3 year supply of lakefront homes out there.

2. There is a serious disconnect between the sales prices of sold homes and the asked prices of those not sold.  Notice how the Days on Market (DOM) is averaging much higher for the unsolds than the solds.

For Keowee Key INTERIOR HOMES, the data is as follows:


Actively on the market:

	LIST PRICE: 


	SOLD PRICE: 


	DOM: 



	
	HIGH

LOW

AVERAGE

MEDIAN

TOTAL PRICE

LISTING COUNT

$414,900

$160,000

$278,750

$249,900

$4,460,000

16

$0

$0

$0

$0

$0

455

14

197

194

 





Sold since 1/1/10:

	LIST PRICE: 


	SOLD PRICE: 


	DOM: 



	
	HIGH

LOW

AVERAGE

MEDIAN

TOTAL PRICE

LISTING COUNT

$410,000

$264,900

$327,875

$319,700

$2,623,000

8

$370,000

$240,078

$308,809

$308,700

$2,470,478

498

30

289

334

 




A nearly 2 year supply as of the beginning of October.

For Keowee Key Lakefront Homes:


Actively on the market:

	LIST PRICE: 


	SOLD PRICE: 


	DOM: 



	
	HIGH

LOW

AVERAGE

MEDIAN

TOTAL PRICE

LISTING COUNT

$1,250,000

$435,000

$671,886

$649,250

$25,531,700

38

$0

$0

$0

$0

$0

644

3

209

135





And those sold since 1/1/10:

	LIST PRICE: 


	SOLD PRICE: 


	DOM: 



	
	HIGH

LOW

AVERAGE

MEDIAN

TOTAL PRICE

LISTING COUNT

$1,199,000

$385,000

$657,643

$599,450

$10,522,300

16

$800,000

$319,000

$565,986

$531,000

$9,055,777

572

39

213

132

 




Again a 2 year supply with a similar listing to selling price disconnect as the rest of the lake.  Also notice the shown average DOM is about 7 months; however, it is actually higher than that as many properties were “re-listed” to get the number of days showing down.  I have calculated, that average DOM is closer to 340.
With the current view of the Fed and the difficulty getting mortgages (the appraisers are coming in low) sellers MUST begin to set their prices much more realistically if they want to sell.  This just isn’t the market to “Put a hook in the water and see if anything bites”.  Buyers looking at a home that has been listed for more than a year consistently ask me: “What is so WRONG with this house that it has been on the market this long?”

Another factor is that a lot of lake property was purchased with home equity lines.  Many people are now finding their primary residences they took those lines out on just aren’t worth what they were.  They are being “called” on their lines of credit.  They’d rather just walk away from the property and leave it to the bank.  This affects the second home market greatly.  

The retirees are still looking here but they are coming from Florida (and we’ve all heard what’s going on there) or from the “Rust Belt” of New York through Michigan.  Things aren’t so pleasant there, either.  So the amount of money this group has is much diminished from just a few years ago.

To end on a good note – Wayne and Candace still have a goodly number of people asking for information on the www.WayneHobin.com website.  While they are not flocking here now, many are saying they’ll be here next year.  I do believe that we are getting through this mess.  However, I don’t see prices jumping back to pre -”Repression” levels for a long time.

Go to www.WayneHobin.com.  On the front page is a button “IDEAS FOR SELLERS”.  Move your curser there and a menu will drop down and go to “RECENT SALES”.  Candace updates ALL the sales data there monthly since 2008.

Candace and Wayne hope you have found this page informative and interesting.  Please send your comments and questions to us at Wayne@waynehobin.com.  If you wish, please call us at 864-944-2135 during business hours.

While we are under the REMAX Foothills at Lake Keowee® umbrella with Russ Hebert, Broker-In-Charge, Wayne and Candace have their own business as Independent Contractors with him and generally work out of Wayne’s home office at 3 Horizon Pointe Lane.  “Walter” is the BOSS!
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